
 
Princely sum property ‘deal’ leads to a dead-end 
 
When the junior associate at Minshall Stewart Properties, a US property 
investment firm, received an e-mail from a Saudi Arabian prince asking him 
to invest at least $300m in US real estate over three months, he thought he 
was dreaming. He might as well have been. 

 
The e-mail arrived last September at Minshall Stewart’s office from 

princefahd@yahoo.com, written in poorly-punctuated English and all in 
capital letters. In his first contact with the Bethesda, Maryland-based firm, 
Prince Mohammed Fahd expressed a wish to invest a minimum of $300m in 
the following three months. The writer said he wanted Minshall Stewart to 
make the investments and manage the properties. 

 
The prince claimed to have a business which generates revenue “to the 

tune of $30m daily,” and needed investment prospects in which to put the 
money. He asked the firm to follow up with Kazeem Hassan, his financial 
manager at Interlink Investment Consultants and Management in London. 

 
The next day, the firm received an introductory e-mail from Mr Hassan. 

Mr Hassan said he had been an investment consultant for 12 years. Before 
he joined Interlink in July 1993, Mr Hassan said he worked for Transworld 
Securities & Brokers and Barclays Bank. 

 
On behalf of his royal clients, Mr Hassan asked Minshall Stewart for the 

firm’s “Modules Operandi (sic),” fees and investment and management 
strategies. Mr Hassan provided a UK telephone number and a London 
address. 

 
What the firm’s partners did not know was that they were most likely 

being set up for what police call a “Section 42 Fraud,” which takes its name 
from the penal code of Nigeria, where the fraud was first identified, says 
Jeffrey Katz, chief executive of security firm Bishop International. 



 
 
Mr Katz’s firm was eventually brought in to investigate the prince and 

his advisor. 
 
John Stewart, president, says: “We thought it sounded like one of those 

overseas scams, but (the junior associate) got excited about it, so we thought 
we would see where it takes us. [Continuing the correspondence] was not 
costing us anything, so we thought we would see what happens.” Over the 
following weeks, Mr Hassan provided Minshall Stewart with more 
background about himself and his firm via mobile telephone conversations 
and fax correspondence. 

 
Meanwhile, Minshall Stewart sent Mr Hassan an outline of the firm’s 

investment strategy, historical performance and fee schedule. At the end of 
the letter, Minshall Stewart’s partners suggested a meeting in either London 
or Washington DC if Mr Hassan was satisfied with the firm’s proposal. Mr 
Hassan suggested they meet in London, so the partners prepared for their 
trip. 

 
As part of their preparation, they decided to do a background check. 

This was not the first time they turned to an investigator like Mr Katz, says 
Mr Stewart. But it was the first time they needed to find someone in London, 
so they asked a barrister with whom they had done business in the past; he 
recommended Bishop International. Minshall Stewart says that it often looks 
into the background of potential investors they do not know, because if the 
firm unwittingly brings in “unsavoury investors” it could harm the firm’s 
reputation, says Mr Stewart. 

 
Mr Katz says it took him less than six days to figure out the prince and 

his assistant were not who they said they were. In a report, Bishop 
International laid out the inconsistencies in the prince’s story. 

 
The first contact – an unsolicited e-mail to an unfamiliar firm – would be 

an unusual approach for a Saudi. While that did not surprise Mr Katz’s 
clients, Mr Stewart says he spoke to people in nearby Washington DC, who 
said the “prince’s assistant appeared well versed in the business mores of the 
Middle East.” 

 
 



 
 
Next, there is only one Prince Mohammed bin Fahd bin Abdul Aziz Al-

Saud, who also happens to own his own company. That Mohammed bin 
Fahd’s business is “very low profile.” The revenues of that prince’s business 
“are well below your prospective client’s stated revenues of $30m a day.” 

 
Bishop went on to poke holes in the resumes provided by two of the 

prince’s representatives. They also found that the office address of Mr 
Hassan of Interlink Investment Consultants on Seven Sisters Road in north 
London is a store front that offers mail and fax services. It is sandwiched 
between a discount travel office and a beauty salon specialising in hair 
braiding. 

 
Upon receiving Bishop’s report, Mr Stewart called Mr Hassan and asked 

what he was up to. The firm never heard from him again. 
 
“Without question this is the most extreme case (of misrepresentation) 

we have ever seen,” says Mr Stewart. Mr Stewart said he needed someone 
on the ground locally in London, like Mr Katz, to get involved to find out 
what was going on: “It is too easy to defraud the electronic information 
system.” 
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